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PARTICIPANTS 

Corporate Participants 

David William John Price – COO, CFO, Executive VP & Head-Investor Relations 
Robert J. Farrell – President, Chief Executive Officer & Director 

Other Participants 

Jeffrey Link – Principal, Invemed Associates, Inc. 
 
 
 
MANAGEMENT DISCUSSION SECTION 

Operator:  Greetings and welcome to the EDGAR Online First Quarter 2012 Earnings Results 
Conference Call. At this time, all participants are in a listen-only mode. A question-and-answer 
session will follow the formal presentation. [Operator Instructions] As a reminder, this conference is 
being recorded. 
 
It is now my pleasure to introduce your host, David Price, Chief Financial Officer for EDGAR 
Online. Thank you, Mr. Price. You may begin. 
 

David William John Price, COO, CFO, Executive VP & Head-Investor Relations 

Thank you, Claudia. This is David Price, Chief Financial Officer. Welcome everyone to this 
conference call to discuss EDGAR Online’s first quarter 2012 results. 
 
I’d like to remind everyone that comments made during this conference call which are not historical 
facts are forward-looking statements subject to various risks and uncertainties. These statements 
relate to future events and/or our future financial performance and may include statements 
regarding our future growth prospects, future demand for our XBRL business and future 
innovations in our Data, Subscriptions and Software businesses. These statements are only 
predictions and may differ materially from our actual future events or results. EDGAR Online 
disclaims any intention or obligation to revise any forward-looking statements, whether as a result 
of new information, future developments or otherwise. 
 
Our actual results may differ substantially from the results anticipated in these forward-looking 
statements as a result of a variety of factors, including those identified in our quarterly reports on 
Form 10-Q and annual report on Form 10-K, which are filed with the Securities and Exchange 
Commission. We caution investors that any forward-looking statements are not guarantees nor are 
they indicative of future performance. 
 
In addition, in this call, we will refer to certain non-GAAP financial measures. Please refer to our 8-
K for the reconciliation of non-GAAP financial measures to GAAP. 
 
I would now like to hand the call over to Bob Farrell, our President and Chief Executive Officer. 
 

Robert J. Farrell, President, Chief Executive Officer & Director 

Thanks, David, and good morning, everyone. It’s a pleasure to be with you all today as we 
announce a strong start to 2012 with our fifth consecutive record quarter of revenues. This morning 
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I would like to update you on the ongoing evolution of our XBRL filings business, progress on our 
product strategy and reaffirm our guidance for 2012. David will then cover our financial results after 
which we look forward to taking your questions. 
 
During the first quarter we had strong performance from our XBRL filings business. This was the 
result of greater than expected risk return volume from some of our key partners, the complexity of 
10-K filings as compared to 10-Q filings, and work associated with the continued onboarding of 
issuers filing the detailed footnotes in XBRL for the first time. 
 
Despite an increase in XBRL filings revenue, our actual number of SEC XBRL equity filings for the 
first quarter was less than the fourth quarter of 2011, 619 in Q1 versus 735 in Q4. The lower 
number of filings in the first quarter relates to fewer overall issuers filing during the period as a 
result of many smaller issuers not filing their 10-Ks until after March 31. 
 
Overall, there were a total of 7,412 equity XBRL filings in the first quarter as compared to 8,398 in 
the fourth quarter of 2011. This suggests that our market share of XBRL equity filings was 
approximately 8.4% in the first quarter of 2012 and approximately 8.8% in the fourth quarter of 
2011. On the risk return front, EDGAR completed 316 XBRL filings as compared to 204 in Q4 of 
2011, which gives us an approximate XBRL risk return filings market share of 25% in Q1 2012 
versus 24% in Q4 of 2011. 
 
During our last conference call, I mentioned that we were actively working on projects within our 
outsourced SEC XBRL filings business to increase the level of automation and to maximize the 
ability of issuers to interactively deal with their filings in real time. We have made good progress on 
these projects, recently putting some new functionality into production. We continue to believe 
these efforts will improve our overall productivity when combined with getting the resources we had 
at the beginning of the year fully ramped as the steady state workforce will improve and make 
consistent gross margins from this part of our business. 
 
The evolution of the SEC XBRL filings market continues to unfold as we expected. Issuers are 
becoming more savvy with and are looking for new ways to create value from XBRL beyond simple 
compliance. During the quarter, we saw more issuers adopt a complete or self or assisted self 
service approach to create their SEC XBRL filings. 
 
We continue to work on the development of our new SAS-based disclosure authoring and 
management platform which will direct this trend and much more. This platform will position 
EDGAR Online as a player in the governance, risk and compliance space, otherwise known as 
GRC. 
 
We continue to see modest growth in our Data and Solutions business during the quarter. We are 
excited by the prospects of creating extensions from our GRC value proposition to our data assets. 
These extensions will allow us to provide benchmarking and risk analysis capability. While this will 
be the second phase of our SAS-based disclosure authoring and management platform, it provides 
an ultimate roadmap as to how we start connecting the different parts of our business to facilitate a 
more productive sales mile. 
 
You will notice that we recently revamped our website to be more contemporary and reflective of 
our strategies. We are focused on marketing the company to show our ability to deliver integrated 
solutions involving financial data, analysis, XBRL, and GRC. Please check out the new website if 
you have not already. 
 
As you all know, we received delisting notices from NASDAQ in relation to both our bid price being 
below $1 and the market value of listed securities being below $35 million. We had a hearing with 
NASDAQ’s appeals panel on March 15. I’m pleased to say that, as a result of that hearing, we 
received a letter on April 18 granting the company’s request to remain listed on the NASDAQ. 
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The conditions of the letter are that we increase the market value of listed securities to at least $35 
million for 10 consecutive trading days and maintain a closing bid price of at least $1 for 10 
consecutive trading days. Both conditions need to be met on or before July 16, 2012. If we are not 
successful meeting these conditions, EDGAR maybe delisted from the NASDAQ in third quarter. 
 
Under certain circumstances, however, NASDAQ may delist our stock prior to that time. In that 
event, we’ll continue to be a public company and we expect to trade on another platform where we 
anticipate there to be liquidity for our shares. 
 
Clearly, we have significant challenges ahead in managing the evolution of our XBRL filings 
business and releasing, selling, and implementing our SAS-based disclosure authoring and 
management platform. We remain confident in our ability to meet these challenges and we reiterate 
our expectation that we will grow our total 2012 revenues in excess of 35% when compared to 
2011. 
 
Additionally, we anticipate that we will be adjusted EBITDA positive for the year and cash flow 
positive by the end of the year. We believe that this would be a tremendous achievement for us as 
we continue to transition the company back into overall profitability. 
 
I’d now like to ask David to review the financial results of the quarter. David? 
 

David William John Price, COO, CFO, Executive VP & Head-Investor Relations 

Thank you, Bob. I’d now like to take a few moments to review the financial results of the first 
quarter of 2012. Total revenues for the three months ended March 31, 2012 increased 62% to $9.7 
million from total revenues of $6 million for the three months ended March 31, 2011. The net 
increase in revenues was primarily attributable to $3.3 million or 139% increase in XBRL filings 
revenues. 
 
The increase in XBRL filings revenues for the three months ended March 31, 2012 over the same 
period in 2011 was due to the continued increase in business associated with the phasing in of the 
SEC XBRL mandate. By the three months ended March 31, 2012, all SEC-listed companies were 
required to file XBRL financial statements. 
 
Q1 revenues were positively impacted by a couple of one-off items including the revenue derived 
from the complexity of 10-K XBRL filings as compared to 10-Q XBRL filings as well as higher than 
expected risk return filings, as Bob previously mentioned. 
 
Revenue from our Data and Solutions and our Subscriptions businesses in the three months ended 
March 31, 2012 was similar to the corresponding period last year. Having significantly slowed the 
decline in revenues in 2011, we are continuing our drive to return the side of that business to 
growth later this year. 
 
Gross profit for the three months ended March 31, 2012 increased $2.2 million or 79% to $5.4 
million from the three months ended March 31, 2011. The gross profit percentage for the quarter 
increased to 56% from 53%, reflecting increased utilization of our XBRL filings trend workforce in 
the first quarter of 2012. 
 
As I mentioned in our last couple of calls, we were confident that the margins from our filings 
businesses would impact improve as we entered 2012, as all Tier 3 companies are required to file 
XBRL detailed footnotes starting this summer, and we’ve recruited all the people we believe we 
need to deliver our anticipated XBRL findings volume through the remainder of 2012. 
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We define adjusted EBITDA as EBITDA less capitalized software cost and excluding stock 
compensation and severance costs. For the three months ended March 31, 2012, adjusted EBITDA 
was about $1 million compared to negative $1.5 million for the corresponding period in 2011. The 
positive EBITDA was the result of the higher revenues and enhanced margins from our XBRL 
filings business as well as the reduction of operating expenses of $0.6 million compared to the 
corresponding period last year. 
 
With respect to our balance sheet, we had cash on hand and investments of $3.5 million as of 
March 31, 2012, compared to $5.6% million as of December 31, 2011. We remain confident that we 
have sufficient capital to continue the business for the next 12 months and that we’ll be cash flow 
positive by the end of this year. 
 
With that, I’d like to open the call for questions. Operator? 
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QUESTION AND ANSWER SECTION 

Operator:  Thank you. Ladies and gentlemen, we will now be conducting a question-and-answer 
session. [Operator Instructions] Our first question is coming from the line of Jeffrey Link with 
Invemed. Please state your question. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: Good morning, gentlemen. 
 
<A – Robert Farrell – EDGAR Online, Inc.>: Good morning, Jeff. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: And just kudos for doing a fabulous job in the 
execution of the business. 
 
<A – Robert Farrell – EDGAR Online, Inc.>: Thank you. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: My one question is with regards to the XBRL 
filings. Noting the increase from the fourth quarter, these detailed footnotes I know was one of the 
things that has kicked in that’s part of the growth I believe, but what do you – what is the real 
sequential growth that took place? I know 10-K was one of the things as well, and what can we 
expect as we look out for the next quarter on the filings business in particular? 
 
<A – Robert Farrell – EDGAR Online, Inc.>: Well, I think you actually included the answer to the 
question in your comment there. We had in the quarter increased volumes from risk return filings, 
which were significantly higher on a sequential basis. The complexity of 10-Ks compared to 10-Qs 
allowed for the additional revenue generated. We had onboarding going on of particularly new Tier 
3 companies that will be filing detailed footnotes later in the year. And that activity is activity that we 
could have carried out during Q1 or Q2, but since we had the capacity to do it in Q1, we did it in 
Q1. So I think that what the volume suggests to us for Q1 is confidence in our guidance for the full 
year and our ability to make those numbers. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: And just one other question on a different topic, 
in terms of the credit line and the ability to tap additional monies beyond just the cash that you have 
in the balance sheet, how much do you have left to be able to tap on the revolver and whatever 
else you have access to? 
 
<A – David Price – EDGAR Online, Inc.>: We have the SVP – we have a term loan that’s 
outstanding that is $1.7 million of the term loan that’s outstanding, and we have $3 million on the 
revolver that’s available to us. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: So then it’s $3 million that you have available in 
addition to the $3.5 million on the cash on the balance sheet? 
 
<A – David Price – EDGAR Online, Inc.>: Correct. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: Okay. Thanks very much gentlemen. 
 
<A – Robert Farrell – EDGAR Online, Inc.>: Thank you, Jeffrey. 
 
Operator:  [Operator Instructions] We do have a follow-up question coming from the line of Jeffrey 
Link with Invemed. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: Well, gentlemen, since nobody else seems to be 
up this early, I figured I’d ask one more question? 
 
<A – Robert Farrell – EDGAR Online, Inc.>: That’s fine, Jeffrey. 
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<Q – Jeffrey Link – Invemed Associates, Inc.>: With regard to the Subscriptions business, what 
– I know that – the fact that it’s now pretty much plateaued. We talked about trying to grow that 
business now for several quarters. What is in place now to try and get that moving in a northerly 
direction? 
 
<A – Robert Farrell – EDGAR Online, Inc.>: Well, I think that the way that you should think about 
that is in the context of our overall move to this new SAS-based disclosure and authoring 
management platform where we start to provide a more complete GRC platform and our ability to 
include into that on an overall basis a lot of the data that we’ve been providing through subscription. 
So I think strategically as we move forward and get toward the end of the year and make progress 
on the development of that platform, it will allow us to generate more value out of the data assets 
that we have by combining them in with this overall GRC approach. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: Okay. And then just on another note, the 
improvement in the gross margin as we – and I know you have the ramp up of some additional 
folks in preparation for the detailed footnote kick-in. Is it safe to assume that we could see 
continued improvement in the gross margin throughout the year? 
 
<A – David Price – EDGAR Online, Inc.>: I think the margin that we achieved in the first quarter is 
indicative of our long range margin expectations, Jeff, as opposed to something that would be on 
an upward track. I think having margins in excess of 55% is a good place for us given the business 
mix and the expectations over the next 12 months. 
 
<Q – Jeffrey Link – Invemed Associates, Inc.>: Okay. All right. Thank you. 
 
<A – Robert Farrell – EDGAR Online, Inc.>: Thanks, Jeffery. 
 
Operator:  Gentlemen, there are no further questions at this time. I would like to turn the floor back 
over to management for closing remarks. 
 

Robert J. Farrell, President, Chief Executive Officer & Director 

Thank you, Claudia. Thank you, everybody, for joining our call this morning. We look forward to 
talking to you about our Q2 results later this year. Thanks very much and have a good day. 
 
Operator:  Ladies and gentlemen, this does conclude today’s teleconference. You may disconnect 
your lines at this time, and we thank you for your participation. 
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